STHHNTE

s s
ik T
Bt TR AR L, BT o

=

DESERT SKY DEVELOPMENT

CUSTOM HOMES, INC.
Quality Homes Built on Solid Values
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DESERT SKY DEVELOPMENT CUSTOM HOMES INC.
Quality Homes Built on Solid Values

B eing a “hands-on™ builder meet with potential customers sct of plans. But, nowhere is it
mecans being prepared to at 9 p.m., if that's a convenient written that being a “hands-on”
make certain personal sacri- time for them. Being a "hands- builder means sharing your
fipes, It means meeting the on” builder means that your success with the person who
cement truck at 5 a.m., when desk 18 more accurately de- purchased your first house, by
concrete is being poured. It scribed as that part of your escorting her on a tour of your

meins finding the energy to truck large enough to unroll a current projects. Certainly, no



one expecis a call from their
builder, imforming them when
the “big trucks” will be on-site
so that they may bring their
four-year-old son there to watch
them. No, these things don't
describe a “hands-on™ builder;
they describe a “hands-on™
builder who cares about the
homes they build and the people
thev build them for. They de-
scribe Charlie and Mike
Fratantoni, brothers and partneérs
in Desert Sky Development
Custom Homes, Inc.

Charlie and Mike Frat {as they
are often called) grew up around
the construction industry, with
their father being a successful
commercial and residential
builder. “Even when we were
very young,” Charlie explains,
“my father would bring Mike
and me to different job sites 1o
help out.”

“Much of the time,” Mike :
adds with a smile, “I'm sure we ¥
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Just got 1n the way. But our
father kept us involved, and
took every opportunity to teach
us his business philosophy. He
was & man of many sayings, but
ome, tn particular, that has
guided us in our business deal-
ings was to treat each customer
and subcontractor in a manner
that always allows us to sleep
well at nighr.”

As Charlie and Mike grew up,
they gradvated from running
errands and answering phones
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o working side-by-side with
their father and teacher. His
sudden passing in 1991 cansed
Charlie and Mike Fratantoni to
unexpectedly take the reins of
the family-run operation. But
how could two young men
survive in such a competitive
business?

“We just remembered and
applied the teachings of our
father,” Charlie states. “Not just

his quality-first standards of
construction, but also his
people-ariented spproach to
doing business. Mike and I are
proud of the homes we build,
but both of us feel our father is
somechow on cach job site with
us every day."”

While typically building in
the $250,000 to $450,000 range,
Desert Sky Development Cus-
tom Homes, Inc. accepts
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projects anywhere from
$100,000 o $600,000 and up.
“Regardless of price,” Mike
points out, “every house we
build is important to us, be-
cause we understand how im-
portant that home is to our
buyer. We're not merely pro-
viding shelter, we're supplying
the backdrop for years of family
memaories. [t's a big responsi-
bility, and we want to be wel-



¢ome visitors in our customers’

homes for many years to come.”

Charlie and Mike attribute
Desert Sky's competitive edge
to maintaining a low overhead,
without layer upon layer of
construction managers, Their
subcontractors are selected

high, custom-quality standards.
Products and materials are
chosen that offer proven dura-
bility and long-term value.
Charlie explains, “Throughout
the building process, we iry to
view our home designs from the
perspective of our buyers, The

things for them and we take that
responsibility very seriously.”
Building 15 to 20 homes per
year in the Scottsdale and
Phoenix areas, Desert Sky
Development Custom Homes,
Inc. often meets new clients as
they stop into a job in progress
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based upon their ability (o
deliver quality work in a cost-
efficient manner. Most of their
subs have a long-standing
relationship with the Fratantoni
family and understand their

little things, like placing
switches and phone jacks where
they are convenient for them,
rather than for us, may often go
unnoticed. But our buyers have
trusted us to think of these

o ask, “Who's the builder?”
atruck by the detailed curh
appeal of Desert Sky's designs,
these home shoppers are usually
surprised to hear the response,
“We arel”
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Charlie and Mike Frimantoni
build each house as if they were
building it for a friend. That's
not just the kind of builders
they are...that's the kind of
people they are. Their late
father’s words of advice have
not only benefited Mike and
Charlie, but also served to
benefit their customers, Desert
Sky's concern for quality con-
struction and customer satisfac-
tion also allows each of their
homeowners 1o sleep well ar
night,
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“Regardless of price,” Mike points out,
“every house we build is important to us
because we understand how important
that home is to our buyer. We're not
merely providing shelter, we're supply-
ing the backdrop for years of family
memories. It's a big responsibility, and
we want to be welcome visitors in our
customers’ homes for many vears to
come.”




